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Disclaimer

This presentation, prepared by IG Group Holdings plc (the “Company”), contains forward-looking statements about the IG Group. By their very nature,
forward-looking statements involve uncertainties because they relate to events, and depend on circumstances, that will or may occur in the future. If the
assumptions on which the Company bases its forward looking statements change, actual results may differ from those expressed in such statements. The
forward-looking statements contained herein reflect knowledge and information available at the date of this presentation and the Company undertakes no
obligation to update these forward-looking statements. Nothing in this presentation should be construed as a profit forecast.
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Introduction

Strong growth continues Implementing the strategy

Revenue £126m, up 47%
Adjusted PBT £58m, up 21% @)
Interim dividend of 4.0p per share (up 33%)
Record levels of account opening and client activity
Extraordinary October volatility
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Revenue £m

@ Excludes amortisation of intangibles on consolidation FXOnline

Continued growth in the UK

39% of H1 09 Financial revenue is now
outside the UK : H1 exit run rate of
50%

Acquired FXOnline
Early performance encouraging
Immediate synergies achieved
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Income statement

Strong revenue and profit growth continues

Year on year comparison

Turnover
Betting duty

Interest on client money
Doubtful debt charge

Other operating costs
EBITDA

Margin (%)

Depreciation and amortisation
EBIT

Interest received

PBT (adjusted)

Margin (%)

Amortisation of intangibles on
consolidation

PBT (statutory)

Diluted EPS (adjusted)
Dividend per share

Shares - diluted weighted average (m)

Shares — end of period (m)

H1 09 H1 08
£'m £'m
126.5 85.8
-6.2 -4.9
120.3 80.9
5.6 5.1
-14.7 -1.1
-50.9 -37.6
60.3 48.4
47.7% 56.4%
-3.1 -2.3
57.2 46.1
1.0 2.1
58.2 48.2
46.0% 56.2%
-3.6 -
54.6 48.2
11.73p 9.99p
4.00p 3.00p

339.0
359.6

331.8
327.5

47%

35%

24%

24%

21%

17%
33%

1) Excludes amortisation of intangibles on consolidation of FXOnline

FY 08

£'m
184.0
-10.8
173.2
10.2
-4.1
-80.8
98.5
53.5%
-4.9
93.6

3.4
97.0
52.7%

97.0

20.28p
12.00p

331.8
327.5

Strong financial revenue
growth

Exceptional volatility impacted
revenue, betting duty and
provision for doubtful debts

Business and client base
resilient

Includes two months of
FXOnline

EPS impacted by share issue
and Japan tax rate
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Revenue by business line

Financial business continues growth trend

Year on year comparison

Spread betting reflects

FY 08 FY 09 .
H1 H2 Ey Hi yroniyr market leadership and
£'000 £/000 £/000 £000  growth continued high client
Financial recruitment levels
Spread betting 43,386 51,471 94,857 58,138 34% . ,
CFD 31,286 36,620 67,906 48,367 55% Substantial international
EXOnline ] ] ] 10,175 _ development including
Binaries 4,775 4,937 9,712 5,630 18% £10m revenue from two
Total Financial 79,447 93,028 172,475 122,310 54% months Japan trading
Sports 6,331 5,202 11,533 4,150 -34% Financial revenue growth
excluding FXOnline 41%
Total 85,778 98,230 184,008 126,460 47%

Sports re-launch in Q3
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Revenue per client trend — financial business

Convergence trend skewed by surge in FY09 H1 recruitment

Revenue per client FY06 to H1 FYQ09 o

-8 & - " &4 &

:;,!). e T e Convergence to UK
' ' ‘ ' spread betting
average expected

| Q2 recruitment jump
| | has a lag effect
N
N—" —1 .
\\_< || Especially UK
= and Australia

Less impact on

o L
newer European
. I o businesses

@ Clients trading in a six month period (excludes FXOnline )
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Exchange rate sensitivity

Growing impact of exchange rates

Non-UK revenue represented 39% of Sterling depreciation is beneficial
H1 09 Financial revenue Average H109 exchange rates:
50% since acquisition of FXOnline Euro 1.24
] Yen 1.47 (post FXOnline acquisition
Cost base predominantly UK based AUS $ 22(2 q )
28% Of headcount OUtSide UK Foreign exchangerates trend (movement from opening H109 rates)
0 120%
4% of year on year revenue growth . -
relates to currency movement: {J \/ "
IG Financial revenue @ H1 08 H1 09 Growth é Y\\
£m £m % 5 o g
UK 57.8 740  28% 2 \ \/o )
Europe 10.4 18.4 77% g™ \
Asia Pacific 12.8 17.6 38%
ROW 0.7 21 199% g ] S<
Constant currency 81.7 112.1 37% § . ’
Translation adjustment (2.3) - - 5
Reported 79.4 1121 41% o

May-08 Jun08  Jul-08  Aug-08 Sep-08 Oct08 Nov-08 Dec-08 Jan-09
(to 15/1)
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Interest rate sensitivity

General downward trend in interest rates will impact H2

Client balances
Currently 45% receive interest
Typically 50-100 bpts below benchmark rate
No impact until rates fall below 1%
Remainder receive no interest
Direct impact of falling rates

Most exposure to £, € and Aus$
Own cash impacted by £35m cash consideration for FXOnline

Client balances reflect shift away from equities
Lower margin requirements
£162m reduction during H109
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Cost base

Operating costs reflect exceptional doubtful debt provision

Year on year comparison

FY 08 FY 09 ,

Includes £3m FXOnline
H1 H2 FY H1 operating costs
£000  £000  £000 £'000 o
_ Reduced bonus provision

Salaries 12,384 15,384 27,768 18,518
reflects H1 performance

Bonus 8,051 7,920 150971 6,514

LTIP/SIP 2,210 2506 4,716 2,077 Marketlng spend erves
record client recruitment

Advertising and marketing 4,792 7,130 11,922 9,414

IT, Market Data and Communications 2,968 3,322 6,290 4,841 COI.’].tII”IUEd IT_mvestment

, facilitates resilient platforms

Premises related costs 1,369 2,273 3,642 3,059 . .
and product innovation

Doubtful debts charge 1,148 2,909 4,057 14,681

Legal, Professional & Regulatory Fees 1,361 1,653 3,014 1,907 Prudent provisioning for
doubtful debts

Staff related and recruitment costs 1,331 1,603 2,934 1,709

Other overheads 2,005 2,575 4,580 2,911

Total operating costs 37,619 47,275 84,894 65,631

(@ GROUP
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Impact of extreme volatility

Speed and size of market moves were severe
Unprecedented volatility drove client recruitment
Impact of new processes

Revenue benefit impacted by doubtful debts provision

£14.7m H1 charge, of which 80% arising from October Close out monitor example - Jan 14th
Concentrated in a small proportion of client base
Principally long equity and index positions
pally g equity P FTSE 100 close fall 5.00%
Prudent approach to provisioning Intra-day fall 6.50%
Previously seen good levels of recovery
Steps taken to reduce future risk Impact:
Margm rate increases . . - First margin call emails 998
Use of CRM to centralise and manage client Cli
- Clients closed out 75
contact
Ongoing reduction of exposure to larger clients Total debit balance £280

Increasingly automated margining and close-out
process to reduce the incidence of debts

(@ GROUP
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Continued growth through market turmoil and economic downturn

Client behaviour stable through extraordinary conditions

Median client balances (£) o Average daily performance ¢

600 T
O Established clients mNew clients 1.4

500 T 1.2

1.0

400 T

0.8

300 T
0.6

200 T 0.4

average daily revenue £m

0.2
100 T

0.0

0 + Sep-08 Oct-08 Nov-08 Dec-08 Jan-09

Nov- Dec-Jan- Feb- Mar- Apr- May-Jun- Jul- Aug-Sep- Oct-Nov-Dec-
07 O7 08 08 08 08 08 08 08 08 08 08 08 08

N _ Average daily revenue continues upward trend
Recent market conditions have not impacted excluding Christmas holiday period

client balances
50% of established clients have balance above

£462 (£488 at June 08)
. (2) December trading up to 19 Dec (excludes the Christmas holiday period)
50% of new clients have balance above £474 January trading to date up to 16 Jan

(£411 at June 08) Excludes FXOnline

(1) Population - UK Financial SB clients G ROU P
New clients are those who have dealt for the first time in the previous three months
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Client recruitment remains strong




Financial business

Account opening remains a key lead indicator

Quarterly account opening o

FXOnline

2600 acquired Oct 08 24,000 Q2 FY09
o = FX Online Financial account
22000 = CFD - New Offices Webinar openings compared to
20,000 CFD - Australia programme 10,000 Q2 FYO8
18,000 D UK UK launch Mar 08
16,000 & UK Firanci SB PureDeal FXOnline 6,200 new
14,000 Uk launch July 07 account openings in first
12,000 TradeSense three monthS
0w RN Quarter on quarter
800 account openings up
6,000 61% excluding the
4,000 impact of Japan
2,000

o Continued growth in UK

Aug-04 Nov-04 Feb-05 May-05 Aug-05 Nov-05 Feb-06 May-06 Aug-06 Nov-06 Feb-07 May-07 Aug-07 Nov-07 Feb-08 May-08 Aug-08 Nov-08 FlnanC|aI Spread bettlng

1) Overseas CFD accounts opened before Office launch included in UK (prior to Q3 2006) @ G RO U P
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Overseas CFD expansion

Organic rollout continues to drive strong growth

Number of clients dealing (monthly)

2,000
1,800
1,600
1,400
1,200
1,000

800

600

400 -
200 ~
0 -+

1 2 3 4 5 6 7 8 9 10 11 12 13 14 15 16 17 18 19 20 21 22 23 24 25 26 27 28 29 30 31 32
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Newer offices outperforming
early experience in Australia

Minimal set up costs, modest
headcount requirement

Milan office supplements Italian
desk in London

Launched CFDs to Portuguese
clients from Madrid office

US gaining momentum

6 newest offices delivered
almost 600% revenue growth
year on year

(@ GROUP




International diversification

Revenue £m

Financial revenue run rate: 50% outside UK

70
60
50
40
30
20
10

FYO09 overseas Financial revenue

[— Europe (excl UK) Asia Pacific

T Rest of World % of Financial revenue

39%

27%
250

20 21%

18% %

£21 7m |
£14 9Im
£10.3m L
il | I l
H106 H206 H107 H207 H109

H109 39% of revenue from outside UK

Includes first two months of FXOnline

(1) October and November 2008 Financial revenue

60%

- 50%

40%

- 30%

20%
10%
0%

% of Financia reverue
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Exit run rate Financial revenue by geography @

ROW
Other Asia 2%
13% '
Japan UK
20% 50%

15%

50% of revenue now from outside UK

33% of revenue from Asia Pacific
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FXOnline

A major strategic step

Delivers immediate scale in a key strategic market

Integration going well:
Minimal integration costs
FXO platform relocated to IG data centres
Delivering expected synergies

Feb 2009: Launch IG’s PureDeal platform and CFDs
Strong client recruitment

White label opportunities both within Japan and in region

'GROUP

®
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US progress

Significant opportunity: new products to boost growth

|G Markets Inc

Started trading in April 2008
OTC spot forex, forex options and forex binary options

Strong revenue growth

Recruitment levels in line with Europe despite lower marketing spend
Testing increased marketing spend in H209

Hedge Street Inc
Low key restart of trading in Feb 2008

Extended hours and product set

FTSE and DAX indices
Bungee limited risk futures

Further expansion of product set planned

'GROUP

®
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Future developments

Continued focus on driving growth

Immediate focus is growing existing business

Evaluating new markets but limited financial impact expected in FY09

New product and platform developments underway
Direct market access platform (PureDMA) to be launched late January in Australia
Other initiatives in pipeline
White label opportunities
Revenue sharing arrangements
Access to large client bases
Zero acquisition cost
Discussions ongoing in Europe and Asia Pacific

Decision and implementation timescales can be protracted

(@ GROUP
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Summary

Strong growth continues

Growth across all financial businesses

Record levels of account opening and client activity

Extraordinary volatility during October

Processes revised to mitigate future risk

Increasing product and geographic diversification

Newer overseas operations see accelerating growth

FXOnline early performance encouraging

Significant overseas white label opportunities

Group is profitable, cash generative and well-positioned to deliver further growth

Current trading strong

(@ GROUP
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Revenue per client — financial business

Strong growth in financial clients trading

cial revenue FY06 — H1 FY09 (1)

Turnover H1 06 H2 06 H1 07 H2 07 H1 08 H2 08 H1 09
£'m £'m £'m £'m £'m £'m £'m

UK 3.5 4.8 5.8 10.1 9.6 9.0 10.3
Europe 2.0 3.2 4.6 7.2 8.9 11.5 18.4
Asia Pac (excl FXOnline) 3.7 5.5 5.4 7.3 12.1 15.3 17.6
Rest of World 0.5 0.7 0.3 0.4 0.7 0.8 2.1
CFD Total 9.7 14.2 16.0 25.0 31.3 36.6 48.4
UK Financial Spread Betting 21.8 29.4 30.6 31.6 43.4 51.5 58.1
Financial Binaries 2.7 2.5 3.1 3.4 4.8 4.9 5.6
Number of Clients H1 06 H2 06 H1 07 H2 07 H1 08 H2 08 H1 09
UK 1,073 1,342 1,689 2,437 3,313 3,379 4,648
Europe 451 1,106 1,475 2,258 3,557 4,798 7,361
Asiapac 1,997 2,542 4,091 5,515 8,090 8,350 11,817
ROW 61 140 182 297 474 732 1,108
CFD Total 3,582 5,130 7,437 10,507 15,434 17,259 24,934
UK Financial Spread Betting 11,908 14,322 13,767 15,273 20,487 24,082 32,593
Financial Binaries 2,572 2,889 3,383 4,099 6,091 5,633 6,628
Income per Client H1 06 H2 06 H1 07 H2 07 H1 08 H2 08 H1 09
£ £ £ £ £ £ £

UK CFD 3,283 3,601 3,405 4,158 2,907 2,658 2,220
Europe CFD 4,452 2,895 3,106 3,185 2,502 2,396 2,500
Asia Pacific CFD 1,858 2,160 1,316 1,328 1,492 1,833 1,489
ROW CFD 7,884 5,066 1,677 1,239 1,451 1,148 1,853
CFD Total 2,714 2,774 2,154 2,381 2,027 2,122 1,940
UK Financial Spread Betting 1,831 2,051 2,221 2,072 2,118 2,137 1,784
Financial Binaries 1,050 864 916 840 784 876 849

(1) Clients trading in a six month period (excludes FXOnline) G ROU P
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Risk management and quality of earnings

Income volatility remains low
3.0

Daily revenue volatility FYO1 — FY09 H1

) Daily revenue (60 day rolling average) VOIatiIity Of
— Revenue volatility (60 day co-efficient of variability) reven ue remai nS
1000 ] * in a tight range

No loss making
7 days in H109

£000's

s £15m maximum
g exposure to global
° equity markets

600 -

Revenue

400 -

‘ v
200 05
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Intangibles arising on FXOnline acquisition

Non-cash item but material amortisation charge

Acquisition of 87.5% for Y22.2bn
IFRS 3 requirement to allocate purchase price

Y'bn
Tangible Assets 2.3
Intangible Assets
Customer relationships 7.8
Trade name 0.1
Goodwill (balance) 15.8
Consideration (100% basis) (2) 26.0
Goodwill subject to impairment review
Intangible assets subject to amortisation
Estimated charge ¢ .
Useful Life Method FY09 FY 10
£'m £'m
Customer relationships 5yrs Sum of digits 14.3 17.7
Trade income 2yrs Sum of digits 0.6 0.5
14.9 18.2

(1) Including Y0.3bn for surplus regulatory capital above threshold
(2) Including costs
(3) Based on Y135/£

=24 -



Cash and Regulatory capital

Comparison to FY 08 year end

May 08 Nov 09 Working capital remains

£m £m .
pE—— relatively flat
Amounts due from brokers & clients 263.3 158.8 ) ]
Cash 4717 408.4 Falling amounts due to clients
Amounts due to clients -582.7 -420.7 reflects shift away from Iarge
152.3 = equity position clients
Regulatory capital Regulatory capital
Share capital & resenves 244.7 373.8 _ _ )
Intangible assets -112.1 -273.2 mcre_ases with retained
Regulatory adjustments 5.1 16.6 earnings
Net capital (1) 127.5 e reduced by dividends and
acquisition of intangible assets
Regulatory requirements
Total (2 60.9 66.5 .

ol ) Regulatory requirement
Surplus regulatory capital (1-2) 66.6 50.7 INCreases as bUSIﬂGSS grOWS
less proposed dividend -29.5 -14.8
Total 37.1 35.9
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